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THE INVESTMENT INVESTMENT

the Virtual Panel CASE SOLUTIONS

DEMOCRATISING ACCESS TO PRIVATE MARKETS

Until recently, access to Private Markets investments has largely been the preserve of the
largest, most sophisticated and predominantly institutional investors. However, with very
attractive risk/return prospects, the case for democratising access to private wealth
investors is strong.

Innovative solutions beyond Investment Trust structures are being designed to solve for
traditional entry barriers including minimum investment sizes, due diligence of sometimes
complex investments, liquidity and fees.

In this pair of webinars, our expert panellists will set out the case for private markets and
explain the differentiated solutions they’ve developed to extend access to the market.

THE INVESTMENT CASE INVESTMENT SOLUTIONS
In this educational webinar we welcome Despite its attractions, private market
industry experts to address: investment brings challenges including

minimum investment requirements,

» Expected returns and risks for the key illiquidity and high fees.

private markets categories: private

equity, private debt and real assets, In this session, our experts will set out

differentiated ways in which they have

addressed these challenges providing

- Jargon busting, innovative solutions to the market suitable
for a broad range of client demands
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» Portfolio diversification characteristics,

» Impact and ESG considerations

CLICK TO REGISTER *

* You may register for either or both sessions
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https://us02web.zoom.us/webinar/register/WN_OTCCbn8eSuKubw99zpHz4A
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Michael Elio is a member of the private equity team, leading the

middle- and large-market buyouts and secondary funds sector
- teams. He is also lead Portfolio Manager for many of the firm’s
G\‘ largest advisory clients, SMA clients, and high-net-worth distribution

platforms including the CPRIM portfolios

Prior to joining StepStone in 2014, Mr. Elio was a managing director
at ILPA, where he led programs around research, standards, and
k< industry strategic priorities. Before that he was a partner and
. . managing director at LP Capital Advisors, where he led the firm’s
Michael Elio Boston office and was the lead consultant to North American and
Partner L . . .
European institutional investors. Mr. Elio was the primary consultant
Stepstone for many of the firm’s largest clients including public and private
pension plans committing more than USS5 billion annually. He held
several progressive positions in private equity, including vice
president at State Street Corporation and vice president at Credit
Suisse First Boston Private Equity, where he oversaw the funds
management group.

Neil Menard is the president of distribution of Conversus. Neil is a
distribution leader with almost 30 years of experience in the
financial services industry. Over his career, he has built a broad and
deep network within the financial advisor and broker dealer
communities.

Prior to Conversus, Neil served as the president of CNL Securities
Corporation and CNL Capital Markets where he oversaw the firm’s
capital raising efforts. Before that he was a senior vice president at
Franklin Square Capital Partners where he was responsible for Neil Menard
selling business development companies to registered investment
advisors (RIAs). He also sat on Franklin’s management committee.
Previously, Mr. Menard was the head of distribution at Steben &
Company, a leading provider of managed futures to broker-dealers
and RIAs.

President of Distribution
Conversus

Neil serves on the board of the Institute for Portfolio Alternatives
(IPA) which coordinates the resources of its members to create
opportunities for the advancement of industry objectives through
established regulatory and political processes. The IPA’s mission is
to continue to raise awareness of alternatives to legislators and
regulatory officials, clearly communicating the distinct attributes
alternative products can offer the investing public.

Mr. Menard received a bachelor’s degree from Colby College and
serves on the board of the Institute for Portfolio Alternatives. He
holds FINRA 7, 24 and 63 licenses. He also serves as the vice chair of
the board of the AdventHealth Foundation’s Central Florida
Cardiovascular Institute.
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Sweta Chattopadhyay is an Investment Director at Moonfare, with
responsibility for investments sourcing and due-diligence across
Private Markets asset classes.

She has over a decade of experience as a Limited Partner investor,
investing in Private Markets Funds and Co-investments across a
number of strategies and geographies. Previously she headed up
Private Equity advisory at bfinance, where she was responsible for
advising a wide range of global institutional investors, from pension
Sweta Chattopadhyay funds to family offices, on investment strategy and selection, due-
Investment Director  diligence and implementation. Prior to that, Sweta was a Senior
Investment Manager at RPMI Railpen (the £30bn UK Railways Pension
Scheme), where she was responsible for leading Private Equity and
Debt investments.

She has also held roles at Adveq, USS and ABN Amro before that.
She holds an L.L.B from the London School of Economics, and an
MBA from INSEAD.

Magnus Grufman is Head of investments at Moonfare and runs
Private Equity, ensuring that investors have access to a steady flow
of top-tier private equity funds.

He brings considerable experience from private equity, both as an
investor with Apax Partners, and as an operator in Cole Haan, one
of the fund’s portfolio companies. While at Apax Partners, Magnus ,\_

advised on a number of transactions in the consumer and retail ‘ 4
industry. At Cole Haan, a high-end manufacturer and retailer of

footwear and leather goods based in New York, Magnus was Magnus Grufman
responsible for building and executing corporate strategy. Managing Director
Head of Investments

Prior to joining Apax Partners, Magnus spent several years at J.P.
Morgan in London advising on Consumer, Healthcare and Retail
transactions. Magnus earned an MSc with a focus in Finance from
Stockholm School of Economics and his MBA from Harvard Business
School. In his free time Magnus practices his passions of sports,
cooking and photography.
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About our sponsors Vaﬂe.
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StepStone Group is a global private markets firm providing customised investment and
advisory solutions to some of the most sophisticated institutional, national and supranational
investors in the world. With USS 519 billion of total allocations including USS 121 billion in
assets under management, the firm covers the spectrum of opportunities in private markets
across the globe. StepStone Group prudently integrates fund, secondary, direct and co-
investments across private equity, infrastructure, private debt and real estate to create
solutions that are customised according to the objectives of its clients.

(G coNVERsUS

Conversus is a StepStone company that provides private wealth expertise designed to expand
access to private markets for individual investors and thereby transform their portfolios to
enhance long-term outcomes. Whether investing for retirement, education or financial
stability, investors can benefit from the diversification of private market assets. To achieve
this aim, Conversus leverages StepStone’s deep expertise across the private markets to build
innovative investment products using an investor-centric approach. Conversus’ first offering,
the Conversus StepStone Private Markets fund (“CPRIM”) was launched in the US in October
2020. CPRIM is designed as a core private markets holding providing long-term capital
appreciation, regular current income and substantial diversification through a single
investment.

MOONFARE

Moonfare offers individual investors and their advisors’ access to top tier private equity
investment opportunities for the first time. The Moonfare platform provides an easy-to-use
and secure end-to-end digital service and is designed to customize to different customer
preferences. Clients have invested more than €1.3 billion on Moonfare’s platform to date.
The company has a proven track record of partnering with a number of well-established
wealth and asset managers, private banks, and family offices across the UK, Europe and Asia
including the likes of Germany’s Berenberg Bank, Switzerland’s Bordier & Cie, the
Netherland’s Van Lanschot and the UK’s London & Capital.

Since 2018, Moonfare has offered 42 private markets funds from leading general partners
worldwide with an emphasis on private equity buyouts, technology and real asset categories
like infrastructure. Headquartered in Berlin, Moonfare operates in 14 countries across Europe
and Asia and has offices in Berlin, London, Hong Kong, and Luxembourg, with more to open
soon. In November, Moonfare raised $125 million in Series C funding, led by New York-based
global private equity and venture capital firm Insight Partners. Moonfare will use the funding
to continue to develop innovative investment solutions and accelerate its international
expansion. The company has raised $185 million in funding to date. Linkedin named Moonfare
as one of the top 10 start-ups in Germany for 2020.



